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The American Blueprint for a Million Dollar Retirement 

We live in a country where 75% of the population earns $75,000 per year or less, yet the financial professionals are 

encouraged to target those who earn upwards of $100,000 per year or more. This is the minority not the majority of 

Americans. The 75% are the folks that need financial advice the most, yet they are the forgotten sector. 

 

This sector relies mostly on advice from friends, family, the HR personal at work, or the financial entertainers they hear 

and see on the radio or television. This is the class of folk’s professional money managers and financial planners pretty 

much avoid. There are not enough assets to make it worth their while to work within this segment of the market. 

 

However, this is the sector on which I built my practice over the last fourteen years. I prefer this sector, and those I’ve 

served within this group are highly appreciative of the financial strategies they’ve learned. I would recommend a new 

agent or advisor work within this sector starting out. It will make you a better advisor because you learn how to talk to 

people about their assets using a simple formula that they can understand. 

 

The assets that belong to these folks that fall within the 75th percentile normally is comprised of the following: 

o Their primary residence, or their home 

o Their retirement account, a 401(k), 403(b), or IRA 

o Their emergency fund, usually a non-qualified savings or checking account 

o A term life insurance contract or a small permanent life insurance policy 

 
That is all; that is what they have to work with, and for most of them they have very little hope of attaining what would 

be classified as financial independence during retirement (being able to afford your everyday lifestyle without  ever 

worrying about money). 

 

I have been successful teaching the folks in this sector how to maximize their assets. I’ve always had one goal in mind: to   

increase their net worth by over a million dollars in their earning years to benefit themselves in their retirement years.   

 

The TriQuest USA Proprietary One-on-One Calculator 

Most people don’t believe they can increase their net worth by a million dollars in retirement just by managing 

differently the assets they already have.  You must show them how to do it.  

 

I created a software program specifically for the purpose of working within this group of people. It’s called the One-on-

One Calculator, proprietary to TriQuest USA agents and its affiliates. With this program, it is simple to design these 

cases, build the illustrations, and propose your recommendations.  

 

I will use this program to share with you how I provide options and hope to Middle American families. In the process, I’m 

sure you will see the possibilities of creating financial independence for yourself as well.  
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Here is a hypothetical set of specifications about this typical family that falls within this segment, gathered from years of 

experience working with them: 

o Married 45-year-old couple 

o Both have jobs with a combined income of $75,000 

o Their home is worth $325,000, and it was refinanced this year with a 15-year mortgage (They may have 

a 30-year mortgage, but for the sake of the illustration, I will use a 15-year). 

o The new mortgage is for $250,000, and they aspire to pay the house off by their 60th birthday 

o Their monthly payment is $1,750 

o The husband has a 401(k) he funds with $5,000 per year; the employer matches $2,500 

o The husband has a $250k term life insurance policy on himself 

o They have saved $30,000 in a savings account; they fund it with $2,000 per year. 

 

Now let me show you how this Middle American family can maximize these modest assets they’ve worked so hard to 

acquire.  

 

The Mortgage Money Move 

Let’s start with the house. Most people believe if they pay off their house during their earning years, they will not have 

to be worried about making a mortgage payment during their retirement years. This is a good plan on paper or in their 

head, but it rarely is the best way for the average American household to manage their primary residence.  

 

The two financial rules I teach my clients to follow when making financial decisions is 

#1 – Always protect your Capital 

#2 – Manage your cash flow 

 

This first illustration shows the difference in cash flow between the current mortgage payment using a 15-year mortgage 

versus the payment on a 30-year mortgage. The difference in the cash flow is $7,413 per year: 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

 
 

Copyright 2020 – TriQuest USA |  1407 Stephanie Way Ste B, Chesapeake, VA 23320  | 757.424.8901 

 

ILLUSTRATION #1 

 
 

By opening up more cash, you have followed rule #2.  The family has more cash per month to work with.  

 

But you can also use this mortgage move to follow rule #1: always protect your capital. By extending the mortgage to 30 

years instead of 15, the family reduces the annual amount of principal payments going into a piece of real estate. This 

extra money (the $7,413 per year difference) can be placed into an alternative account like an Index UL. An IUL protects 

the capital (thus satisfying rule #1).  An IUL also has the added bonus of creating a rate-of-return on the capital unlike 

equity inside of a home, which does not earn a rate-of-return.   

 

This is just one of several different ways to optimize this couple’s real estate. If the couple already is in a 30-year 

mortgage, they can move into an interest-only mortgage, for example, and accomplish similar results. 

 

The Qualified Plan Money Move 

Let’s look at the 401(k). The husband is saving $5,000 per year in his 401(k); $2,500 of the $5,000 is matched dollar-for-

dollar by his employer; the other $2,500 is not matched.  

 

Lastly, the couple is saving $2,000 per year in an emergency fund that has a balance of $30,000. 

 

In the One-on-One calculator consultation software, I am able to look at the client’s current financial picture and project 

what the future would look like if they keep doing what they are doing. In this couple’s case, if they retired at 65 and 
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wanted to maintain the same lifestyle in retirement that they enjoy today, they would exhaust their future savings in 

year 29 at the husband’s 74th birthday.  Here’s how that looks: 

 

ILLUSTRATION #2 

 
 

This is very real to Middle America. According to a BankRate survey, people heading into retirement fear running out of 

money only slightly less than they fear high medical costs.i 

 

This next illustration is a screen shot of how much this family could have annually to fund an Index UL. Take the 

increased cash flow from the 30-year mortgage payment and put the annual $7,413 in savings away for the next 20 

years. Stop saving the additional $2,500 in the 401(k) that is not matched by the employer and put that in the IUL. Then 

stop saving the $2,000 per year in a bank’s taxable account that is earning very little interest and put this with the rest of 

the money in the IUL.  

 

You can see this screen brings all the sources of funds ($11,388 per year) to a single page to help clients better 

understand where the annual premiums are coming from: 
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ILLUSTRATION #3 

 
 

Next is a screen shot of the IUL being funded from the client’s source of funds each year until they are scheduled to 

retire at age 67. Keep in mind, we have not changed the client’s cash flow at all to fund this contract for 21 years:  
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ILLUSTRATION #4

 
 

 

This last illustration is the consolidation page on the One-on-One calculator that brings it all together. On the left is a 

snap shot of the client’s current financial plan and when it runs out. On the right side of the page is the new plan using 

the IUL to supplement the client’s retirement income after they dissipate their life savings. Please notice the IUL 

supplemental income is increasing each year. I used an inflation rate of 2% to bump up the annual income each year: 
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ILLUSTRATION #5

 
 

By simply moving some funds around to max fund an Index UL contract for this family, I was able to double the death 

benefit they have on the husband, create a cash reserve account that is liquid and can be used when needed, and is 

protected from creditors. There is no future tax risk and no market risk.  

 

The policy allows the client to become financially independent during their retirement years, because this strategy has 

added an additional $1 million dollars to their income stream during their retirement years. On top of all these living 

benefits, it also creates a legacy for the next generation of $850,000 at life expectancy.   

 

Think about how many families you could help by analyzing their financials as I just illustrated, restructure how they are 

currently managing those few assets, and increase their net worth by at least a million dollars by retirement. I can assure 

you, there are several hundred million people that need you to do just that in America. The problem is there isn’t 

enough agents or advisors to serves this large market. The good news is there are only a very few that even care to work 

in this sector of the market, so you basically have it all to yourself! 

 

 

 

 

Remember, because you have received this white paper, you have opted into our system. TriQuest USA or one of our 

affiliate FMOs will be contacting you shortly.   
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By working with the TriQuest USA team, you will learn how to maximize the benefits of IUL and serve this incredibly 

large market effectively. You will have access to the tools specifically created to use Index Universal Life products to 

design these types of cases. My goal is to have a national team to go out and help as many of these families as we 

possibly can. By doing so, you can change your financial future forever. Remember what Zig Zigler said, “You can get 

everything in life you want if you will just help enough people get what they want.” 

. 

 

 
i Shevna Steiner. “Americans racked by retirement fears.” http://www.bankrate.com/finance/retirement/survey-americans-racked-
by-retirement-fears.aspx  
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